vated George R. Brown Convention

Center in Houston, where lively
crowds of upstream deal-makers, finan-
ciers and energy professionals were decid-
edly more optimistic than in recent years
and eager to shop for promising deals.
With oil prices holding steady above $50
a barrel, the market is rebounding — and
NAPE Summit again proved itself to be
the place where deals happen.

“We had a much more positive experi-
ence this year than in 2016 — the in-
dustry has improved and deals are being
done here at NAPE Summit,” said Marty
Goossen, president of ].R Morgan Chase
Houston Region. “We hope 2018 will be

even more successful.”

NAPE Week

NAPE Summit now stretches across
an entire week, and the first two days
premiered full-day education courses by
the Independent Petroleum Association

T — It felt like old times in the newly reno-

of America and the Association of
International Petroleum Negotiators.
IPAA’s Oil and Gas Overview Course
drilled down into the functional and
commercial aspects of the upstream
industry, while the AIPN Seminar
explored the latest best practices in
international lease negotiations.

Participants gave rave reviews to the
new courses, which we anticipate will
return and possibly expand for NAPE
Week 2018.

Global Reach

Sponsored by Concho Resources,
the daylong NAPE Global Business
Conference moved into the Grand
Ballroom, where industry leaders shared
their insights on worldwide energy
forecasts and developments with a crowd
of almost 900, who enjoyed the 2017
event’s more sophisticated staging and
new bistro coffee bars. The conference’s
nine sessions explored the recovery of the



global oil and gas industry, best practices
in shaping the public perception of oil
and gas development and cross-border
partnerships in energy.

Opening presenter Robert Clarke,
research director for Wood Mackenzie,
shared his anticipation for an aggressive
industry bounce back. “The U.S. added
82 rigs in the last four weeks, which made
this the largest single-month rig addition
since early 2011,” he told attendees.

This optimistic outlook was seconded
by Parsley Energy Chairman & CEO
Bryan Sheffield, who presented on
the rising development activity in the
Permian Basin during the NAPE Global
Business Conference Luncheon spon-
sored by Australia Petroleum.

“The Permian is the area that will lead
America to energy independence,” he
said. “It’s an exciting time. Lots of things
are changing, and there are deals to be
made — like at NAPE, where deals do
happen.”

The second portion of the luncheon
included a 2017 energy outlook from
Todd Onderdonk, senior energy advi-
sor of Corporate Strategic Planning at
ExxonMobil. Onderdonk explored the
positive impact access to energy can
have on the quality of life of local com-
munities and what an energy recovery
would mean for international markets.

“Turning the Tide” panelists Jacki Pick,
COO and executive vice president for
the National Center for Policy Analysis,
together with Brigham McCown, chair-
man of the Alliance for Innovation and
Infrastructure, discussed how energy com-
panies need a new approach to communi-
cating with the public. They explained that
companies need to better educate people
on the many essential household products
that are made from petroleum, as consum-
ers often take these products for granted.

Additional NAPE Global Business
Conference presentations included Joe
Navarro, former FBI agent and bestselling

NAPE SummiTt 2017

1) NAPE hosts a panel discussion on turning the
tide of public opinion.

2) Gov. of Tamaulipas, Mexico discusses cross
border relationships.

3) Bryan Sheffield, chairman and CEO of

Parsley Energy addresses the luncheon
attendees.
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author; James English Sr., international
negotiator for Anadarko Petroleum
Corp.; Steven Otillar, partner at Akin
Gump Strauss Hauer & Feld LLP and
AIPN president-elect; and Francisco
Garcia Cabeza de Vaca, governor of the
state of Tamaulipas, Mexico.
[llustrating the importance of
cross-border partnerships in global
energy development, Gov. Cabeza
de Vaca shared that NAPE has a
different meaning to him — “Nuevos

- CUDD

ENERGY SERVICES

R drillinginfo

better, faster decisions

@ ENERGYNET



NAPE SummiTt 2017

i On the Show Floor

Armed with the new NAPE mobile app to help
maximize their show experience, more than 11,200
attendees flocked to the NAPE Summit Exhibit Floor,
where 655 exhibitors representing domestic, inter-
national and offshore companies were showcasing
4 million-plus acres of land.

Attendees buzzed about the exhibit floor, reflecting
an optimistic atmosphere and expectation for industry
recovery.

“The atmosphere has been a night and day differ-
ence,” said William Knebusch, vice president of geol-
ogy at Excalibur Resources LLC. “NAPE Summit has

been a very successful show for us.”

4) Brycen Wagner of Drillinginfo and Rodney
Cox of TexKan Exploration

5) Wes Foote of Newfoundland and Labrador
presents during the International Prospect
Previews.

6) NAPE: Where deals happen!

amigos por el estado” or “New friends for
the state.” He commended Texas and its on-
going energy partnerships with Tamaulipas.

Day three concluded with the ever-pop-
ular Icebreaker networking event, spon-
sored by Holland Services.
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Exhibitors and attendees alike also enjoyed the —

convenience of having domestic and international
exhibitors share the show floor, as opposed to the
separate international area as in years past.

Popular Theaters
NAPE Summit hosted three preview theaters
on the exhibit tradeshow floor: domestic prospects,
international prospects and capital/service providers.
These previews gave attendees the snapshots they
needed to make the most of their time at the expo.
PLS hosted the daylong Domestic Prospect
Theater — nicknamed the “Shark Tank” of the E&P
business. Twenty-five companies showcased their
best prospects, which were mostly bread and butter
conventional deals, as reported by PetroScout.

7_ .
NAPE Charities

A longtime favorite, the NAPE Charities Luncheon
hosted former Secretary of State Colin Powell, who empha-
sized the exciting ongoing evolution of the global oil and gas
industry.

“This is a fascinating time for the industry,” said the
retired four-star general. “It is the time to cut costs and lower
risks. We are experiencing a revolutionary change in the
energy industry — shifting toward ways we can go off the grid
and decentralize energy.”

Powell told the crowd of more than 1,000 that while he
can sense the anxiety and concerns among the audiences he
addresses, he also sees confidence in the American people.

“There is a resiliency in our society,” he said. “We are a
country that has been separated. We have to bridge the dif-

8 ferences in our thinking and [how we] talk to each other, like

our founding fathers once did.”

The NAPE Charities Luncheon donated $60,000 each
to Canine Companions for Independence, Operation
Homefront and Support a Soldier. 2017’s $180,000 in dona-
tions brings NAPE’s total to more than $3 million given since
2009 to charities supporting U.S. veterans.

Thank You

“We want to give a huge thank you to our partners, spon-
sors, speakers, exhibitors and attendees for making the 2017
NAPE Summit a resounding success,” said Bernie Ulincy,
chairman of the NAPE Operators Committee. “Our industry
is resilient and innovative. The optimism at NAPE Summit
bodes well for a promising 2017.”

7) NAPE Operators Committee Chairman Bernie Ulincy, CPL, and
Assistant Chairman Mike Curry, CPL, present Operation Homefront
with a check for $60,000 from the NAPE Charities Fund.

8) Michelle Murphy of Whiting Petrolewum and Dick Schwartz of
Abraxas Petroleum Corp.

AAPL is the proud managing partner of NAPE.





